
Get DI: Because 
Life Happens!
DIAM Planning Guide

May is Disability Insurance Awareness Month (DIAM)*. This campaign helps you start  

income protection conversations with your clients—with an opportunity to earn $100  

for every qualifying disability income insurance (DI) application.

Plan your DIAM success:
 » Boost your earnings by cross-selling DI to 

your life insurance clients. Our Life + DI 

Cross-Sell Kit (A9729) includes a  

pre-approach letter, text for an email**  

and tips for creating DI quotes. 

 » Bring up DI during policy reviews with 

clients. Start by asking, “How long could 

you make it without a paycheck?”

 » Use the Financial Planning Pyramid (C9622) 

to show your clients what a DI benefit can 

mean to their overall financial picture.

 » Review the Income Protection for Teachers 

flyer (C9711) with your teacher clients. 

Did you know that National Teacher 

Appreciation week is May 6-10, 2024?

 » Share our DIAM posts that run throughout 

May on all our social media channels.

Download these sales tools from the 
Resource Library on our Agent Portal  

at Agent.IllinoisMutual.com.

Instructions for the Life & DI Cross-Sell Kit

If you have life insurance clients, you have the perfect market for cross-selling disability income insurance (DI) to your 

current book of business. One of Illinois Mutual’s successful, long-time agents had great success selling DI to his life 

insurance clients.

Here’s how he did it: 

1. Send the pre-approach message as  
    a letter or email.

This kit includes a DI cross-sell pre-approach message 

to send to your life insurance clients. 

You have two options:

 » Mail the message as a letter using the fillable PDF.

 » Send the message using the plain text email.

2. Include DI quotes with each letter  
    or email.

Use our DI illustration software to create a quote. 

This quote will be based on your client’s personal 

information to show them how affordable DI can be. 

Attach a personalized DI quote to each letter or email. 

Visit our DI illustration tutorial at 
www.illinoismutual.com/Illustrations.

Contact our DI sales team if you have questions or need help with 
illustrations, applications or anything else.

(800) 437-7355, ext. 775 • Sales@IllinoisMutual.com

3. Follow up.

Wait a few business days, then follow up with your 

clients through phone or email.

4. Submit applications electronically.

After clients have expressed interest in applying 

for DI, use our eApps to submit business 

electronically. This will help ensure the apps arrive 

complete and in good order, and our underwriters 

will be able to provide a faster decision.

Visit our eApps tutorial at 
www.illinoismutual.com/eApps.
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A9729
Life + DI 

Cross-Sell Kit

Savings and Investments
Bank Accounts, Retirement Funds, Annuities 

Health, Life, Auto Insurance 

M.U.G. Expenses
Mortgage, Utilities, Groceries

Paycheck

Disability Income Insurance (DI)

Protects Your Financial Pyramid

Policy Form DI105, Disability Income Policy; 
Policy Form BE105, Business Expense Policy.

Your paycheck makes 
your financial plans possible, 
and DI can help protect those plans. 
DI replaces a portion of your paycheck when an income-

interrupting illness or injury prevents you from working.

You can use the monthly DI benefit for essential expenses like 

your mortgage, utilities, groceries, and premiums for other 

insurance coverage.

Do you want solid protection for 
your financial pyramid?

Contact me to discuss how DI from 
Illinois Mutual fits into your income 
protection plans.

DI

Not available in AK, CA, DC, HI, NY or VT. Coverage and availability may vary 
in other states.

For policy costs and details of coverage, limitations, exclusions and terms, 
contact your agent or Illinois Mutual. If any discrepancies exist between this 
communication and the policy, the terms of the policy will control.

Illinois Mutual, its agents and representatives may not give legal or tax 
advice. An accountant or attorney should be consulted regarding individual 
circumstances.
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C9622
Financial Planning 

Pyramid

Income Protection for Teachers
DI can help protect your paycheck when a disability leaves you 
unable to work.

Your career relies on your ability to teach and inspire your 

students. You rely on your income to take care of your 

bills. What would happen if you couldn’t work to earn 

your paycheck?

Disability income insurance (DI) replaces a portion of 

your paycheck if an income-interrupting illness or injury 

prevents you from working. The monthly DI benefit can 

help pay student loans, rent, mortgage, utilities, groceries 

or any expense you choose. Contact me to put your income 
protection plan in place!

What if you don’t need to use  
your coverage?  

The Return of Premium (ROP) Rider*:

Gives you a chance to get back 100% of eligible

premiums at the end of your DI policy, minus any

benefits paid.

*Available at an additional cost. The Return of Premium Rider returns 100% of premiums paid less any benefits received when the insured reaches ages 65 to 67. 
Beginning with the fifth policy year, the policyowner is eligible to receive a portion of the premiums paid, less any benefits received. The policy ends after the 
return of premium is paid and may not be reinstated.

Policy Form DI105, Disability Income Policy; Policy Form 9266, Return of Premium Rider

Not available in AK, CA, DC, HI or NY. Coverage and availability may vary in other states. 

For costs and details of coverage, limitations, exclusions and terms, contact your agent or 
Illinois Mutual. If any discrepancies exist between this communication and the policy, the terms 
of the policy will control. 
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C9711
Income Protection 

 for Teachers

Contact our DI sales team for more 
DIAM ideas and to determine your 

eligibility for the DIAM bonus!

(800) 437-7355, Option 2

Sales@IllinoisMutual.com

*DIAM is an industrywide event coordinated by Life Happens. 
 Illinois Mutual is a member of Life Happens.

**If sending items via email, you are responsible for ensuring 
compliance with CAN-SPAM laws.
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