
Insure Your Love Planning Guide
When it comes to life insurance, some people ask, “What’s love got to do with it?” Our answer is, 
“EVERYTHING!” During Insure Your Love*, you can help your clients understand that love is very 
often the reason behind many insurance purchases.

Here are some suggestions to help you reach as many clients as possible with the Insure Your Love message. 

Set your personal goals for Insure Your Love.

For example, make a goal to talk to one extra person a day about Insure Your Love and see what happens to your activity level.

• Download the Insure Your Love Resource 

Guide Flyer (A5715) from the Resource Library 

on the Agent Forum.

• Order a supply of Insure Your Love Consumer 

Postcards (C5674, also available in Spanish) and 

download the Pre-Approach Letter (SD299) to 

send or email to clients and prospects. 

• Order a Life Insurance Poster (C5723, also 

available in Spanish) to display in your office 

as a conversation starter.

• Direct your clients to our Life’s Moments site at 

www.IllinoisMutual.com/LifesMoments to help 

them make the connection between their 

everyday experiences and the need for life 

insurance protection.

• Make plans for a client appreciation event, and 

invite your clients to share the event with a 

friend. If you belong to a club, ask for 15 minutes 

to give a public service announcement about 

Insure Your Love at the next meeting.

*Insure Your Love is an industrywide event 
coordinated by Life Happens. Illinois Mutual is 
a member of Life Happens.
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Contact us for more information today!

(800) 437-7355, ext. 775
Sales@IllinoisMutual.com

• Find out which clients have policy anniversaries 

coming up and reach out to remind them of their 

valuable coverage. Suggest connecting to make 

sure their needs are being covered.

• Embed our “Get a Quote” lead generation 

tool on your website. To learn more, see our 

“Get a Quote Web Tool” flyer (A7067) 

at Agent.IllinoisMutual.com.

Resource Guide Flyer
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Life’s Moments Website
Life’s Moments aren’t always planned, but big or small, they all need to be protected. 

To help put that in context for your clients, we’ve crafted a website that connects 

your clients’ everyday experiences to their desire to protect Life’s Moments with 

life insurance. Show them today at www.IllinoisMutual.com/LifesMoments.

A5716

Insure Your Love 
Planning Ideas
Download this flyer at 

Agent.IllinoisMutual.com for a 

list of ideas you can use with 

your very own Insure Your 

Love campaign!

Sales Tools
Order or download these sales tools to show your clients 

why life insurance can be seen as love insurance.

Consumer Postcard
(Also available in Spanish) 

C5674 

Insure Your Love Pre-Approach LetterThis document has been approved by the Compliance Department as shown. Any changes or modifications made to the letter must receive approval from Illinois Mutual’s Compliance Department. For approval, email the requested changes or modifications to Dave White, Assistant Vice President, Marketing Communications and Research, atddwhite@IllinoisMutual.com.DateClient NameAddressAddressCity, State ZipDear Client:To love, to cherish, to guard and protect – So many of the biggest moments of our lives are accompanied by a promise made. For many of these moments, life insurance can be the way to help make sure it’s a promise kept.It’s called life insurance, but it will likely matter most to those you love. I can help you keep your promise by evaluating your coverage options based on your individual needs.Contact me today to keep your promise and insure your love!

Sincerely,Agent Name

SD299 (1/20)

Insure Your Love Resource Guide
Take advantage of this industrywide life insurance awareness campaign coordinated by Life Happens* 
during February! To help you succeed, we have created complimentary sales tools to make the most 
of this special month. 

You Can Insure Your Love

Life is made up of so many special little moments.Make sure your family’s moments are protected for the future.

Ask me about lifeinsurance today!

*Illinois Mutual is a member of Life Happens.

Agent Use Only (continued on back)

Shareable Social Media Posts
Share our engaging social media content with your own 

social networks to extend your reach and help get more 

life insurance conversations started!

Search for Illinois Mutual on:
Circle

Consumer Poster
(Also available in Spanish) 

C5723 

Pre-Approach Letter/Email
SD299 
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Life’s Moments aren’t always planned, but big or small, they all need to be protected. 

To help put that in context for your clients, we’ve crafted a website that connects 

your clients’ everyday experiences to their desire to protect Life’s Moments with 

life insurance. Show them today at www.IllinoisMutual.com/LifesMoments.
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Love campaign!
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Insure Your Love Pre-Approach Letter 
 
This document has been approved by the Compliance Department as shown. Any changes or 
modifications made to the letter must receive approval from Illinois Mutual’s Compliance 
Department. For approval, email the requested changes or modifications to Dave White, 
Assistant Vice President, Marketing Communications and Research, at 
ddwhite@IllinoisMutual.com. 
 
Date 
 
Client Name 
Address 
Address 
City, State Zip 
 
 
Dear Client: 
 
 
To love, to cherish, to guard and protect – So many of the biggest moments of our lives are 
accompanied by a promise made. For many of these moments, life insurance can be the way to 
help make sure it’s a promise kept. 
 
It’s called life insurance, but it will likely matter most to those you love. I can help you keep your 
promise by evaluating your coverage options based on your individual needs. 
 
Contact me today to keep your promise and insure your love! 
 
 
 
Sincerely, 
 
Agent Name 
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Insure Your Love Resource Guide
Take advantage of this industrywide life insurance awareness campaign coordinated by Life Happens* 
during February! To help you succeed, we have created complimentary sales tools to make the most 
of this special month. 

You Can Insure 
Your Love

Life is made up of so many 
special little moments.
Make sure your family’s moments 

are protected for the future.

Ask me about life 
insurance today!

*Illinois Mutual is a member of Life Happens.
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Shareable Social Media Posts
Share our engaging social media content with your own 

social networks to extend your reach and help get more 

life insurance conversations started!

Search for Illinois Mutual on:
Social icon

Circle
Only use blue and/or white.

For more details check out our
Brand Guidelines.

Consumer Poster
(Also available in Spanish) 

C5723 

Pre-Approach Letter/Email
SD299 



Downloadable Social Media Posts
In addition to sharing our social media posts, you can download these posts, prepared by Life Happens, to bolster 

your campaign!

Download them from the Resource Library on our Agent Forum at Agent.IllinoisMutual.com. Search for Insure Your Love!

loves
Life Insurance:
For Anyone Who
Do you love someone? If the answer is clear, then so is the
answer to whether you need life insurance.

Because the truth is, life insurance is for anyone who loves.

Whether you love your spouse or partner, your children or 
grandchildren, your parents or a favorite charity, life insurance 
means they’re protected financially if something happens to you.

This piece has been reproduced with the permission of Life Happens, a nonprofit organization dedicated to helping 
consumers make smart insurance decisions to safeguard their families’ financial futures. Life Happens does not 
endorse any insurance company, product or advisor. © Life Happens 2022. All rights reserved.
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Contact us for more ideas today!

(800) 437-7355, ext. 775 • Sales@IllinoisMutual.com

**If sending items via email, you are responsible for 
ensuring compliance with CAN-SPAM laws.

A5715 (12/22)  Agent Use Only

The way you express your love each 
day, whether through words or actions, 
strengthens your relationships and makes 
those close to you feel valued. Love can be 
expressed in many ways: a knowing glance, a 
kind deed, shared memories, a thoughtful gift, 
or words of encouragement.

Getting life insurance is an expression of love 
that goes beyond words. It shows your loved 
ones—with certainty—that you care about 
protecting their future.

So, do you need life 
insurance?
If someone depends on you financially, 
you are most likely someone who 
needs coverage.

Life insurance provides cash to your 
loved ones in the event you pass away. 
This lets your nearest and dearest 
remain on firm financial ground 
even though your earnings have 
stopped. They can use this cash to 
pay for expenses like funeral costs, a 
mortgage, college tuition and more.

It’s time to express love beyond
words with life insurance.

Love Beyond Words

This piece has been reproduced with the permission of Life Happens, a nonprofit organization dedicated to helping consumers 
make smart insurance decisions to safeguard their families’ financial futures. Life Happens does not endorse any insurance company, 
product or advisor. © Life Happens 2021. All rights reserved.
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Watch Jeanie’s story at
lifehappens.org/kazemier

Jeanie Kazemier

No one expects to meet the love of their life at age 
11. But that’s how it unfolded for Jeanie Kazemier. 
Tom was her brother’s best friend growing up, but it 
wasn’t until college that things turned serious. 

When they got married in their late 20s, they knew 
the fit was right. “Opposites attract,” says Jeanie. 
“Tom helped me become more focused and 
thoughtful. I helped him become more spontaneous 
and enjoy life.”

True to his role, Tom got Jeanie involved in their 
finances, which included getting life insurance. He 
wanted to ensure Jeanie and their children, Kennedy 
and Aiden, would always be OK financially. 

Unimaginable Loss
And true to her role, Jeanie encouraged Tom to go 
on his yearly snowmobiling trip with friends, despite 
a full plate at work. He called her from that trip, 
saying he was having the time of his life. Tragically, 
that was the last conversation they had. He was hit 
by another snowmobiler, who was driving drunk, and 
was killed instantly.

The world collapsed for Jeanie and the kids. Grief 
overwhelmed them and Jeanie admits she felt lost. 
Thankfully, her insurance professional, Barb Pietrangelo, 
reassured her that Tom’s life insurance would help 
them make the immediate transition, paying for the 
funeral and ongoing bills and expenses. 

Barb also helped put the life insurance proceeds 
to work for the long-term. It paid for mental health 
counseling so the family could cope with their grief. It 
covered private health insurance Jeanie now needed. 
And it set them up for the future so they could continue 
living in their home, and plan for college, retirement 
and even family vacations. 

“Tom’s motto was: Be prepared. You don’t know what 
life will hand you,” says Jeanie. “Our situation now 
would be totally different if he hadn’t had life insurance. 
It’s a godsend that Tom had that forethought and 
planned for our future.”

Making the Transition

Watch Jeanie’s story at
lifehappens.org/kazemier
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product or advisor. © Life Happens 2022. All rights reserved.
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You might think that life insurance is a nice add-on to offer 
your clients—something to round out their investment 
and retirement plan. The fact is, however, most plans are 
incomplete without it, says insurance professional Barb 
Pietrangelo. In her 30+ year career, she makes sure to have 
a conversation about life insurance with each client. 

Barb shares this story of her client, Jeanie, as an object 
lesson about why the life insurance conversation matters.

Jeanie’s Story
Jeanie and Tom had an idyllic life: a strong marriage with 
two kids. Tom prospered in his career and made sure 
to involve Jeanie in each step of their finances, which 
included getting life insurance. 

When Tom was tragically killed in a snowmobiling 
accident at just 45, the world collapsed for Jeanie and 
the kids. Grief overwhelmed them, but thanks to Tom’s life 
insurance, financial tragedy did not.

The life insurance addressed immediate concerns, such 
as the funeral and the family’s bills and expenses. But 
it also set them up for the future so they could continue 
living in their home, as well as plan for college, retirement 
and even family vacations. It did everything Tom had 
planned for it to do. 

Imagine how different the future would look for Jeanie 
and her children if there had been no life insurance.

Watch Jeanie’s story at
lifehappens.org/kazemier

Having a conversation about life insurance with clients 
doesn’t have to be difficult. Barb has these tips to help:

Use a story. You may have a personal story that 
you can share. If not, use Jeanie’s story or others 

from the educational nonprofit Life Happens, which 
has stories to fit a wide range of demographics. People 
see themselves in other people’s stories and can relate.

Listen to their objections. Often the hurdle 
is something you can easily tackle. Cost is a 

common reason people don’t get life insurance. It 
doesn’t help that most overestimate its true cost 
by three times or more.* Another hurdle is not 
understanding the benefits of the product. Help 
people see the value of the product and that it can be 
easily worked into their budget. 

Team up. At the start of her career, Barb teamed 
up with an insurance professional who had more 

experience with selling life insurance than she did. 
Teaming up with an insurance expert means you can 
give your client the expertise they need to make an 
informed decision. 

Why the 
Life Insurance 
Conversation 
Matters Barb Pietrangelo (left) and 

Jeanie Kazemier (right)

1

2

3

* Source: 2022 Insurance Barometer Study, Life Happens and LIMRA 
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Traci Kovacic with 
her children

Michael, 32, was a fit and healthy 
family man. As he left to run a 10K race, 
he kissed his wife, Traci, good-bye along 
with newborn Calvin and “big” sister Josie. 
He never made it home. 

As he crossed the finish line, Michael collapsed 
and died. The Kovacic family would never be 
the same. 

Thankfully, they had life insurance. Even though the 
young couple had been living paycheck to paycheck, 
their insurance professional had convinced them to 
buy an affordable policy. 

Traci says the hardest part for her was knowing that 
the love of her life was never coming home. “But 
the reality is that everything else stayed the same,” 
she says. “The paychecks stopped immediately, 
but I still had to keep the lights on, buy food, pay 
the mortgage and take care of the kids. Having 
life insurance meant I didn’t have to make any 
immediate decisions or sell the house.” 

“The life insurance saved us—and it still does today,” 
she says.

Watch Traci’s story at lifehappens.org/kovacic.

This piece has been reproduced with the permission of Life Happens, a nonprofit organization dedicated to helping 
consumers make smart insurance decisions to safeguard their families’ financial futures. Life Happens does not 
endorse any insurance company, product or advisor. © Life Happens 2022. All rights reserved.
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Everything
Will Be
Okay

Jeanie Kazemier

Jeanie and Tom had an idyllic life: 
a strong marriage with two children, 
Kennedy and Aiden. Tom prospered 
in his career and made sure to involve 
Jeanie in each step of their finances, 
which included getting life insurance. 

When Tom was tragically killed in a 
snowmobiling accident at just 45, the world 
collapsed for Jeanie and the kids. Grief 
overwhelmed them, but thanks to Tom’s life 
insurance, financial tragedy did not. 

The life insurance addressed immediate 
concerns, such as the funeral and the 
family’s bills and expenses. It also set them 
up for the future so they could continue 
living in their home, as well as plan for 
college, retirement and even family 
vacations. It did everything Tom had 
planned for it to do. 

“Our situation now would be totally 
different if Tom hadn’t had life 
insurance,” says Jeanie. “It’s a 
godsend that he had that 
forethought and planned 
for our future.”

Jeanie and Tom had an idyllic life: 
a strong marriage with two children, 
Kennedy and Aiden. Tom prospered 
in his career and made sure to involve 
Jeanie in each step of their finances, 
which included getting life insurance. 

When Tom was tragically killed in a 
snowmobiling accident at just 45, the world 
collapsed for Jeanie and the kids. Grief 
overwhelmed them, but thanks to Tom’s life 
insurance, financial tragedy did not. 

The life insurance addressed immediate 
concerns, such as the funeral and the 
family’s bills and expenses. It also set them 
up for the future so they could continue 
living in their home, as well as plan for 
college, retirement and even family 
vacations. It did everything Tom had 
planned for it to do. 

“Our situation now would be totally 
different if Tom hadn’t had life 
insurance,” says Jeanie. “It’s a 
godsend that he had that 
forethought and planned 
for our future.”

Making the 
Transition 
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Downloadable Flyers
Mail these fl yers, prepared by Life Happens, to clients and prospects with pre-approach letters or send them as email attachments.**

Download them from the Resource Library on our Agent Forum at Agent.IllinoisMutual.com. Search for “Insure Your Love”!


